
E L I M I N AT I N G  LO S I N G  
F I N A N C I A L  S T R AT E G I E S  

Transfers 
The Evolution of Transferring Your Wealth Away to Those Who. . . 

   Create Situations, 
       Control the Outcomes. . . 
             And Profit From It 
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 All of these industries are motivated by one thing.  Money, more specifically, 
YOUR MONEY!  These industries make money via fees, commissions, management and 
expense charges.  They will always profess that “the other guy is ripping you off.”  It is 
disappointing and unprofessional that the people in this industry are willing to put the 
client (you) in the middle of these arguments. 
 You must find someone who knows and understands transfers of your wealth.  If 
you don’t, these groups will be simply asking you to give up some of your standard of 
living to fund their projects and programs.  Without knowledge, you will remain 
bewildered. 
 Remember, these industries and salespeople believe that there is only one way to 
make your money grow: Through higher rates of return.  Again, when chasing higher 
rates of return, who is the one at risk, you or the one making the recommendation?  In a 
down market, who wins, you or them?  If you discover transfers of your wealth and 
reduce them, your wealth would grow regardless of market performance.  I call that 
growth internal savings.  Let’s take a look at some different types of planning and savings 
concepts available to the public, compared to internal savings. 
 
    INVESTMENT FUND [IF] 
    $80,000 Deposits 
    $  6,000 Earnings 
    $  4,800 Earnings After Taxes 
          Yes Fees 
 
    BANK SAVINGS [BS] 
    $150,000 Deposits 
    $    6,000 Earnings 
    $    4,800 Earnings After Taxes 
             Yes Fees 
 
    INTERNAL SAVINGS [IS] 
    $       0  Deposits 
    $6,000  Earnings 
    $6,000  Earnings After Taxes 
          No  Fees 
 
 

IF 
 
 In interviewing financial professionals, you are looking for someone who could 
best fulfill your financial needs.  First, the investment fund (IF) salespeople say you could 
earn $6,000.00 in one of their accounts.  You would have had to deposit $80,000.00 in 
the account.  Unfortunately, you would have to pay capital gains tax on the growth and 
you would end up with net earnings of $4,800.  There may also be advisory fees and 
account fees, based on your account balances and the type of account it is. 
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BS 
 
 Banks also want your business, so they introduce you to their bank savings (BS) 
programs.  The bank says it too could get you a $6,000.00 return.  All you would have to 
do is to put $150,000.00 into their handy dandy CD account.  Of course, you would have 
to pay tax on your earnings, leaving you with about $4,800.00.  There may also be some 
fees charged annually to maintain this account, in addition to penalties if you want or 
need to withdraw some of that money before its maturity date. 
 
 

IS 
 
 Now I come along and tell you about internal savings (IS) and teach you about 
transfers that you unknowingly and unnecessarily make every day.  I say I can also get 
you a $6,000.00 return.  The big difference is, you don’t need to deposit any money in 
any account.  Even more rewarding, there will be no tax on your gain and no fees or 
penalties involved.  Finally, the coup de grace:  This is the only program where the 
$6,000.00 is guaranteed. 
 Now ask yourself:  Do you want your financial future based on IF, BS, or 
something you know IS going to happen?  Internal savings, by reducing transfers, also 
teaches the lessons needed to end the confusion that all the financial industries create.  
Remember, someone earning $75,000.00 a year, saving $5,000.00 of that income, would 
have $70,000.00 in residual income to pay all their bills and taxes.  If you could 
internally save 1% of that $70,000.00, you would create a 14% increase on your $5,000 
savings, with no market risk, fees, penalties or spending one more dime out of your 
pocket.  Does this sound like the type of financial advice and planning you would like to 
pursue? 
 In the comparison, you will notice that by utilizing internal savings and reducing 
transfers, you can increase your lifestyle and standard of living money.  You may also be 
able to enhance your own “banks” and create more liquidity, use and control of your 
money, in addition to benefiting from significant tax savings.  Converting transfers to 
internal savings will bring about that defining moment in the way you think about money. 
 As I stated previously, I don’t believe the way in which financial planning is 
being sold to the American public.  There are good people out there to help you, but 
finding them is the trick.  Measure them on their experience and knowledge.  Make sure 
they surround themselves with other professionals and specialists and preferably you 
were referred to them by someone you know and trust.  Find someone who continues the 
process of teaching you financial techniques you need to know and can use. 
 




